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Increase in taxation is a certainty

>

TAX RATES WILL GO UP TAX PLANNING RESTRICTED
- Budget deficit makes tax rises a certainty. + Current tax planning techniques may be curtailed after April 2010.
+ CGT at 18% begins to look out of place next to headline 50% tax rate. ~ « May drive owners to more aggressive tax planning which carries

- Risk of increase in CGT. extra risk.

SHORT WINDOW TO LOCK IN FAVOURABLE TAX TREATMENT

+ Sale now may save future tax.

REDUCED VALUE OF DIVIDENDS
- Effective rate of tax on dividends increases by 44% from April 2009.
+ New effective rate of tax on dividends of 36% (25%).

+ Even if a full exit is not desired at the moment there are ways to
extract significant value and lock in current lower tax rates.

TAX CLEARANCES MAY BE HARDER

+ Default tax rate if tax clearances turned down will be 36%.

+ At twice the rate of CGT the default tax rates may mean fewer deals
will get the desired tax clearances which will add to uncertainty on
company sales.




Increase in taxation is a certainty

» THE M&A ENVIRONMENT: WHY SELL NOW?

TRADE BUYERS RETURNING PRIVATE EQUITY ANXIOUS COMPANY PRICES UP THREAT OF TAX INCREASES
: TOINVEST : AFTER APRIL 2010
« Larger trade buyers looking + Private equity ‘buys to sell’ + Demand for deals - CGT (18%) and income
outward and seeking growth. ¢ and must do deals. ¢ outstripping supply. i tax (50%) differential at
: : ¢ historic high.

- Capital markets expect strategic + Mid market private equity ramping + Price/earnings multiples :
growth stories. i up deal origination activity. i returned to sustainable levels. i« Effective tax rate on dividends to
: i increase by 44 per cent.

+ Far East, India and Middle i« Debt is cheap by historical i« Boom year valuations may take
East companies keen to buy. ¢ standards. {10 + years. i« Certain tax planning techniques
: : ¢ may be withdrawn after April 2010.
+ Effective international auctions  : « Business planning, grooming i+ Good prices are achievable now. : + Higher risk of paying more
key to maximising trade sale ¢ and positioning with the right ¢ taxif sale deferred. A partial
valuations. : PE institution essential to i sale may be an option if full
© maximise value and opportunity. sale not desired.

ABOUT BDO CORPORATE SIS

We are hosting a series of seminars on selling businesses across

FI NANCE the UK which will focus on:

+ Current pricing and the outlook for valuations

BDO CORPORATE FlNANCE M&A TEAMS ARE UK + How to appeal to trade and financial bUyerS

+~Maximising value from a sale process

MARKET LEADERS IN ADVISING OWNERS ON A

COMPANY SALES AND RAISING FINANCE. OUR i

NATIONAL TEAM REGULARLY TOPS THE LEAGUE 777 10 Dec 8.30am for 9.00am

TABLES FOR MID MARKET DEALS AND OUR Birmingham 14 Dec 8.00am for 8.30am

INTERNATIONAL NETWORK OF 600 OFFICES IN ff“tham"“" 55
anchester 21 Jan 9.30am for 10.00am

100 COUNTRIES PROVIDES UNRIVALLED A 7

COVERAGE OF GLOBAL TRADE BUYERS.

If you would like to attend any of our national seminars please
get in contact by emailing events@bdo.co.uk or alternatively call
Katie Holmes on 020 7893 2391. Please stipulate which venue
you will be attending.
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